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'he Greenville multifamily market is

taking its cues from commercial real
estate sectors throughout the South-
east. Though Greenville is a smaller
market and thus does not have the
same volume of problems as larger
cities, apartment brokers are still see-
ing signs of the recession.

“Greenville is pretty much mirroring
the nation right now, with increased
vacancies and the related increase in
concessions,” says Michael Dodds of
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Integra Realty Resources. He adds
that the vacancy rafe sits at 10.1 per-
cent, which is an increase of 270 basis
points since the first quarter of last
year. Most of this increase occurred
during the fourth quarter of 2008 and
the first quarter of 2009,

A flight to cheaper properties is
further fueling the vacancy increase.
Instead of taking advantage of lower
rates at their existing properties, owrn-
ers are moving to lower-grade com-
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plexes, hoping to save money. -

“Owners are scrambling to deal
with the increased concessions that
renters are demanding,” he says, “We
are seeing some tenants from Class
A developments making the move to
B+ product to take advantage of the
reduction in rent and minimal change
in quality of life.”"

Dodds is the owner of Greenville
Property Pulse, a market research
firm that takes the temperature of the
area’s commerical real estate market.
Recently, the company completed a
survey of multifamity sales from 2006
to 2008. Dodds found that there was
a 57.6 percent decline in multifamily
sales from 2007 to 2008. '

“That was the highest of all prop-
erty types analyzed in the study” he
says. “There were 3 months in 2008
that recorded no apartment sales at
all. That was the only time it hap-
pened in the 3-year analysis period.”
He adds that the last substantive
transaction — a 116-unit complex that
sold for $39,000 per unit — occured in
November.

The vacancy rate has led fo an over-
all lack of demand for new apartment
buildings. In addition to these weak
construction prospects, some devel-
opers have been encountering other
problems. Instead of simply planning
a development and breaking ground,
officials are meeting resistance from
the community, especially in prime
locations like the Woodrnff Road cor-
ridor. “The Woodruff Road corridor
is a desirable area, but the locals have
been effective in profesting new proj-
ects,” Dodds says. “Several rezoning
Tequests have been tumed down.”

Getting fthese projects off the
ground, even if they were approved
and encountered no backlash from the
community, would still be an uphill
battle. The lending market in Green-
ville is as sluggish as anywhere else in
the country, so the money to build just
isn't available.

“Given the current economic climate
and the lack of available credit,” he
says, “it is unlikely that any planned
projects will break ground until the
overall economy improves.”

— Jon Koss
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